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Your S3 Relationship Assessment Tool
Safe • Simple • Sound
Foundation-First Financial Wisdom

What You'll Discover:
- A Safe Space: A private, judgment-free tool for honest self-reflection about your financial relationships.
- Simple Clarity: A step-by-step workbook combining all the essential assessment tools in one place.
- A Sound Framework: A structured process to help you move from "financial performance" to "authentic
partnership."
- Advantage: The clarity to know if your advisory relationship is built for your real life, not just a sanitized,
professional facade.

Relationship Assessment

Your Foundation Check
Instructions: This workbook is a private tool to help you evaluate the quality of your current financial advisory
relationships. Answering these questions honestly is the first step toward building a true partnership where you
can receive advice based on your complete reality, not partial information. Watching our podcast episode on
this topic is recommended: https://www.safesimplesound.com/podcast-episode-63/

Part 1: Your Honesty Assessment
Instructions: Reflect on your recent interactions with financial professionals and answer the following
questions.

• 1. Honesty Assessment: When you meet with financial professionals, do you share your complete
financial reality or a "cleaned up" version? What specific concerns, mistakes, or family dynamics do you
avoid discussing?

• 2. Relationship Quality Evaluation: Does your current financial relationship feel like an authentic
partnership where you're genuinely understood, or a professional performance where you're being
evaluated?

• 3. Implementation Readiness: Are you avoiding implementing financial advice because it doesn't feel right
for your real life, or because it's based on incomplete information about your actual situation?

Insight: This foundation-first approach is critical. Financial planning based on partial information is inherently
limited, no matter how technically competent the advisor might be.

Part 2: Your Relationship Check
Instructions: Review the lists below. Check any statements that feel true for your current situation.

Red Flags (Signs you might be performing your financial life)
• [ ] I rehearse what to say and what not to mention before financial meetings.

https://www.safesimplesound.com/podcast-episode-63/
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• [ ] I feel anxious or judged during money conversations with professionals.

• [ ] I avoid implementing advice because it doesn't feel right for my real-life situation.

Insight: Recognizing these red flags is not a sign of failure. It is the "Performance Revelation"—the powerful first
step toward seeking a more authentic and effective partnership.

Green Flags (Signs you're experiencing authentic financial sanctuary)
• [ ] I feel completely comfortable sharing financial concerns, mistakes, and family dynamics.

• [ ] My advisor demonstrates an understanding of my complete life context, not just my financial numbers.

• [ ] Financial advice enhances my family relationships around money rather than creating performance
pressure.

Insight: These green flags are signs of a Both/And Solution in action, where professional expertise and personal
authenticity coexist to create a stronger outcome.

Part 3: Your Implementation Framework
Instructions: If you identified more red flags than green flags, use this simple framework to plan your next
steps toward a more authentic partnership.

• [ ] Step 1: Assess current relationship quality. I will use my answers from this workbook to identify whether
I am performing or partnering with my financial professionals.

• [ ] Step 2: Recognize authentic sharing as essential. I will accept that honest sharing is necessary for
effective advice, not just a "nice-to-have" feature.

• [ ] Step 3: Seek relationships that create psychological safety. I will prioritize finding professional
relationships that are explicitly designed for complete honesty rather than maintaining a professional
facade.

Insight: This sound, systematic approach empowers you to stop "shopping" for advice and start building a true,
collaborative partnership.

Your Next Steps
Based on your assessment, you now have a clearer picture of your relationship dynamics. If you found yourself
in a "performance" situation with many red flags, the next step is to use this newfound clarity to either transform
your current relationship or seek a new one built on the principles of a Financial Sanctuary.

Insights Summary
Key S3 Differentiator: The focus on psychological safety as the necessary foundation for effective financial
advice. This workbook helps you assess that foundation.

Educational Generosity Promise: This tool provides genuine value, helping you evaluate and improve your
professional relationships, whether you choose to work with SafeSimpleSound or not.

Stakeholder Synthesis: This workbook empowers you (the individual/family) with a practical tool for
self-improvement while connecting you (the problem-aware prospect) with a firm that specializes in solving this
exact challenge.

Your Next Steps
Immediate Action (Next 7 days): Review your answers. Decide on one small change you can make to be more
authentic in your next financial conversation.
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Foundation Building (Next 30 days): Use the Implementation Framework from Part 3 to have an honest
conversation with your current advisor or to create a checklist for what you're looking for in a new one.

Professional Support: If you are ready to explore what an authentic financial partnership could look like for
your family, an initial consultation can help you assess your needs and create a foundation for honest,
productive money conversations.

About SafeSimpleSound Financial Planning
We specialize in working with families who want sophisticated financial strategies built on an authentic
understanding of their real life, not an idealized version. We believe the best financial planning strengthens
family relationships around money rather than requiring you to perform a version of your financial life that
doesn't feel authentic.

Connect : www.safesimplesound.com/connect

This guide embodies S3's commitment to educational generosity. Whether you become a client or not, this
framework provides genuine value for your journey toward authentic financial partnership.

© SafeSimpleSound Financial Planning • Excellence Through Foundation-First Wisdom

Educational Generosity Commitment:
This guide provides genuine value for your financial journey, whether you become a
client or not. Our constitutional approach to financial planning serves all stakeholders
through authentic excellence.

www.safesimplesound.com/connect

